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A word from the Director General

Well it seems that we in the UK have had a part 
to play in the space probe Philae that landed with 
a bit of a bump on an icy comet some 311 million 
miles away from the earth’s surface.

Apparently on landing it bounced twice before settling down on the 
surface. The problem now is that it seems to have positioned itself 
near large rock formations that are casting a shadow over its solar 
panel, which was meant to allow the operational batteries to charge.

Imagine, the craft travelled some 311 million miles at speeds of up 
to 41,000 miles per hour and then on landing managed to suffer 
the equivalent of a flat tyre. The challenge now is how to get the 
batteries charged, so perhaps our rental members can tell us how 
quickly they can deliver a little portable gen set up there!

News reports say that the craft’s ‘magic box’ that sends all the data 
back to earth has been manufactured in the UK. If anybody knows 
of the company involved, please let us know and we will arrange an 
interview for the next issue of AMPS Power.

In September we enjoyed our inaugural AMPS Race Day at the 
Wolverhampton all-weather track. The day and evening were both 
a great success for the members who attended. We were forced to 

limit the number of members and 
guests, to make it more personal, 
and to our surprise the tickets sold 
out 10 days before the event. So for 
our next one, please make sure you 
book early. I feel this could well turn 
out to be a regular item in the AMPS 
diary each year, visiting the nation’s 
racecourses: Aintree, Epsom and 
Ascot, to name but a few.

It is now November and coming around soon will be our annual 
conference and lunch in London, in March 2015. We are keeping 
to our regular venue and you will be receiving more information 
before the end of 2014. At the 2015 conference we intend to 
launch our much awaited AMPS training scheme, and hopefully we 
will have the facility for any company that wants to enrol to do so 
on the spot.

Until next time, best wishes to you all.

Paul Blything, Director General
paul.blything@amps.org.uk
01787 221025

welcome

The InteliLiteNT range is a 
superb option for rental 
companies, offering effective 
control and protection for 
single standby and prime 
mover generating sets. 

	 Specifically	designed	models	for	Manual	
Remote	Start	(MRS)	and	Auto	Mains	
Failure	(AMF)	

	 Market-leading	ComAp	WebSupervisor	
for	remote	monitoring	and	control	via	PC,	
tablet	and	smartphone	

	 LOCATE	and	AirGate	technology	
for	secure	communication	and	theft	
prevention/recovery

	 Easy	configuration	and	usability	

	 Quality	build	designed	for	reliability	 
and	durability	

	 Outstanding	EFI	engine	compatibility	

 

Perfect Solutions  
for Rentals

 
www.comap.czThere’s a Comap soluTion for every appliCaTion
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Welcome to the Autumn/
Winter Issue of AMPS Power, 
with a special focus on the 
rental sector. 
A news story that’s repeated itself again and again over the 
past 18 months has been the threat of blackouts due to the 
decommissioning of traditional power plant and the inability of 
renewables, during this transitional stage, to reliably supply the 
shortfall. 

This winter ‘the perfect storm’ of lack of margin, extra energy 
demand and the predictably unpredictable British weather means 
it’s likely some of us, at sometime, will have to deal with power 
cuts. Are you ready?

And while we all know about the need for emergency standby 
in hospitals, data centres and banks, our feature article examines 
the next tier of applications that don’t demand uninterrupted 
power, but cannot manage for hours or days in the dark (without 
significant loss of reputation and business). Read pages (8-12) to 
find out whether the rental sector can provide the best solution. 

Elsewhere you’ll find articles on all the new members, a review of 
the AMPS Race Day and a little feature about Paul visiting members 
around the country. 

To end on a personal note, this will be my last 
issue as editor of AMPS Power. I have sincerely 
loved working on the publication and meeting 
so many great people from within AMPS, and 
look forward to watching the progress of both 
from my new position. 

Enjoy the issue,

Thomas Harrington, 
AMPS Power Editor

welcome

The magazine of the 
generating set industry

MEMBER

Contact AMPS 
There are a lot of changes taking place at AMPS so please update your 
records with the new information.

Main Contact Number:  

01787 221025
AMPS Registered Address: 
AMPS, CJAM Ltd, Peershaws, Berewyk Hall Court,  
White Colne, Colchester, Essex CO6 2QB

Director General  
Paul Blything  
paul.blything@amps.org.uk 
07980 374872

Secretariat and Accounts 
Lisa Dalton  
lisa.dalton@amps.org.uk 
01787 221025

Publications and Marketing 
Stuart Spooner 
marketing@amps.org.uk  
01686 622000

www.amps.org.uk
We’d love to hear from you – please get in touch if you have any 
queries or suggestions to make AMPS even better. 3
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industry news

Power Sauce 
Your direct line to power gossip
Powertecnique receive Excellence 
in Innovation award 

The National Chamber of Commerce 
(South East Region) recognized 
Powertecnique’s hard work in developing 
new products & bringing fresh approaches 
to the critical power market, culminating 
in the recent release of two new exciting 
products – DataShelter and PowerVue.

Aggreko power African mining

Aggreko are reporting significant growth 
in demand for their rental power solutions 
within the African minerals sector as 
mining companies increasingly opt for 
rental solutions to back-up or supplement 
supplies from the local grid, or to act as 
primary power for projects located off  
the grid.

Business as usual  
for FG Wilson in UK

Following the sad news of Progress Group 
recently going into administration, the FG 
Wilson Dealer Network is collaborating 
to ensure minimal disruption to Progress' 
customers – helping to fulfil orders, 
provide warranty support and meet any 
other Progress Group commitments 
where possible.

The essential bulletin – power generation in the news
There’s a whole world of power out there but we understand you’re busy. The essential 
bulletin scours the globe to bring you the broad view you need.
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Gridwatch is a great site that records in real time the supply/
demand of the National Grid and also gives insight into the  
various sources delivering into it. There is  
a record of the French grid as well,  
making it interesting to compare  
data and approaches. 

http://www.gridwatch.templar.co.uk/

28 October 2014

National Grid warns of lower winter 
power capacity

The National Grid has warned that its capacity 
to supply electricity this winter will be at a seven-year 
low due to generator closures and breakdowns. Contingency plans 
include paying big firms to switch off on cold winter evenings.

http://www.bbc.co.uk/news/business-29794632

7 August 2014

Diesel Generators pump emergency 
water support for children and families 
in conflict-affected north-east Syria

Generators installed by Unicef allows more than 19,000 
people in Qamishly to be reached with water every day.

http://www.unicef.ca/en/emergency-water-support-for-children-and-
families-in-conflict-affected-north-east-syria

2 November 2014

Bangladesh electricity restored 
after major blackout

Find out how Dhaka's hospitals and international airport used 
emergency generators to continue running but many offices  
were forced to send employees home.

http://www.bbc.co.uk/news/world-asia-29869272

10 October 2014

Winter 2014 set to be 'coldest for 
century' Britain faces Arctic Freeze 
in just weeks

According to experts winter 2014 is on 
track to be the coldest for more than a century.

http://www.express.co.uk/news/nature/520672/Winter-weather-2014- 
UK-forecast-cold-snow-November

3 April 2014

Facing Electricity Cuts, Aleppo 
Creates a Generator Economy

As power shuts off for days at a time, residents 
of Aleppo have created their own unofficial energy economy, 
importing large generators and selling their services. 

http://www.syriadeeply.org/articles/2014/04/5027/facing-electricity-cuts-
aleppo-creates-generator-economy/
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industry news

AMPS Prove Popular at new Power event 
AMPS was delighted to attend the latest WIP exhibition held at the Queen 
Elizabeth II Conference centre in Westminster on 5th November.

The event was very well attended with almost 
100 people visiting our stand alone, talking 
directly to Paul Blything and Lisa Dalton 
throughout the day to discuss membership 
opportunities as well as taking the chance to 
win a bottle of whisky.

Of those we met who are not already 
members of the association, much talk was of 
how AMPS can help support their businesses. 

We discussed the efforts of the members 
and their representatives who sit on the BSI 
committees that will help shape the legislation 
that will come out of parliament and how, with 
AMPS involvement in Europgen, we will help 
shape and influence the legislation that will be 
issued from Brussels.

Naturally, there was also discussions about the 
excellent networking opportunities that AMPS 
offers, starting in March next year with our 
annual conference to be held, once again, at 
One Great George Street and we look forward 
to welcoming some new faces then.

Twenty seven companies have asked for 
additional information on becoming members 
and after this has been sent out, Paul will take 
some time to contact each of them individually; 
it’s going to be a busy few weeks for us all.

We were delighted to have Robert Beebee, 
AMPS Chairman and Richard Teasdale of WIP 
pick our two winners of the business card draw 

for a bottle of whisky each. Russell Bowles, 
Regional Manager from SWEP was able to 
accept his in person and Andrew Lawrie, Sales 
Director of The Generator Company, who had 
already left for the day, sent his colleague to 
collect it on his behalf.

Durapipe PLX win AMPS 
homepage competition 
Durapipe PLX, the AMPS member that specialises in quality 
pipework (because you really don’t want to be taking risks with 
fuel transfer) are the first winners of the AMPS homepage raffle. 

What is the AMPS homepage raffle? We put every member’s name 
into a hat and drew names at random – and Durapipe PLX was 
first out. 

Their prize is a FREE banner on the AMPS homepage for the next 
2 months (October and November). 

“They say there’s no such thing as a free lunch,” remarked 
Durapipe PLX Marketing Manager David Naylor. “ This may well 
be true – but it appears there may just be such a thing as a free 
banner advert on the AMPS homepage. Thank you AMPS!”

The draw for the following months also took place: 

December-January – Ener-G 

February-March – Bryland Fire

Congratulations to all the winners. If that wasn’t you this time, 
please don’t despair. You can either wait until April in the hope 
your luck will change, or why not contact us to find out about  
our great value web banner options? 

Technical Committee 
finds a new home 
The AMPS Technical Committee have now moved 
into their new home. 

More prominently located on the AMPS website, the new design 
enables visitors to learn more about what they’re up to, understand 
the specialisms we have within the Committee and to ask the 
committee a question directly. There is also an FAQ page, details  
of the working group topics and a place for the public to download 
technical papers on matters of importance to the industry. Behind 
the scenes we’ve also created a new Technical Committee login  
area so that members can easily and securely share, edit and 
download the important files and articles they’re working on. 

Visit www.amps.org.uk/technical/home-page

FOR PIPEWORK
YOU CAN TRUST

Paul greeting Mr Trevor Mason of  
PFS Fueltec Ltd. Essex

Technical Committee Member Survey coming out soon…



training

The AMPS Training Course addresses the skills shortage facing 
the generating set marketplace and gives access to an easier 
training route for members’ companies.

•   We’re launching the new Course for generating set 
Technicians in 2015

•   It’s a modular course run by the industry, for the industry

•   With two levels of accreditation based upon expertise  
and experience

•   Exclusively available to AMPS members

•   It provides customers with a great reason to select an  
AMPS accredited technician/company

ARE yOU 
INTERESTED? 
If you would like to find out more, 
ask for a course pack. This provides 
further detail on how the course 
works, addresses likely questions 
and provides guidance on applying 
for the scheme.

Email: lisa.dalton@amps.org.uk   

Call: 01787 2210225.

THE NEW INDUSTRY-DRIVEN COURSE FOR GENERATING SET TECHNICIANS

Celebrating Excellence across the  
Power Generation industry
1 Great GeorGe Street, London, SW1P 3aa

10.30am – 4Pm 
march 12 2014

Don’t miss your chance to be at AMPS’ annual industry  
conference and lunch.

Our selected speakers come from within the industry and will talk about:

EXTRAORDINARY 
InnoVatIon –  
how new ideas can 
transform your 
products and services

EXTRAORDINARY 
ProJectS –  
the story one very 
challenging job 

EXTRAORDINARY 
PeoPLe –  
putting the spotlight 
on amazing people in 
our industry 

Back by popular demand: Comedian Ian Moore

   AN
EXTRAORDINARY
       INDUSTRY...

t h e  a m P S  c o n F e r e n c e  2 0 1 5

contact us for 
sponsorship 

opportunities

DON’T GAMBLE WITH  
YOUR CRITICAL pOWER  
INsTALLATION

ALWAYs UsE AN AMps  
TRAINED AND CERTIfIED  
ENGINEER

TRAINING
IMROVING KNOWLEDGE, RAISING STANDARDS

TRAININGIMROVING KNOWLEDGE, RAISING STANDARDS

A COMPLETE INDUSTRY DRIVEN COURSE FOR GENERATING SET TECHNICIANS

Improving the skills of technicians

Raising industry standards

Creating an identifiable qualification

Exclusively available to AMPS members
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AMPS race day

Everyone wins at the 
AMPS Race Day 
The sold out AMPS Race Day held at 
Wolverhampton Racecourse on Thursday 
September 11th was a superb day-to-night 
event that successfully combined a grandstand 
view of the action, exquisite food and drink, 
great company and a warm and inclusive 
atmosphere. 

While nobody could match Richard Teasedale 
from WIP’s ability to pick a winner, it appeared 
everyone fortunate enough to secure a ticket 
had a great time, making the most of the 
glorious Indian-summer weather, a perfect 
view of the finishing posts, a 4-course meal 
and a rare midweek opportunity to socialise 
with other AMPS members from the industry. 

“We deliberately kept the capacity low in 
order to create an intimate atmosphere and 
allow everyone present – wallflowers and 
showmen alike – a chance to meet each other 
and have a on-on-one conversation,” explained 
AMPS Director General Paul Blything. “There 
was a lot of laughter to be heard from our 
hospitality suite!” 

“I think it’s really valuable that AMPS  
members get a chance to meet and socialise 
– this way we create both friendships and 
working relationships, and have a network 
that can help support, advise, supply and grow 
their business. This was the concept behind 
the event.”

There was fine representation at the 
event from Morris Site Machinery, Mecc 
Alte, Broadcrown and new member Eagle 
Generators and it is anticipated that the  
event may well become part of the AMPS 
event calendar.

“It was the first time we’ve done it and it was 
gratifying to see all tickets sell out a good 10 
days before the event,” said AMPS’ Lisa Dalton 
(who was head organiser). “ The feedback 
we’ve had has been incredibly positive – we 
have a lot of plans for new AMPS events over 
the coming months so this one represents a 
really good start!”

If anyone that attended would like photos  
of the event please contact  
lisa.dalton@amps.org.uk 



Rental Power

Every winter brings an increased likelihood of power 
cuts. Freezing temperatures, snow & ice, gale force 
winds and flooding can all bring down the lines and the 
infrastructure that keep the UK powered for 99.9% 
of the year. This year the problem is growing more 
serious, as the added energy demands of the winter 
months correspond with the lowest level of electricity 
margin in recent memory. And with such low margin any 
unexpected shakes to the system – think power station 
failures, demand forecast errors or control software 
glitches – have the potential to not only cause a power 
outage, but blackouts that last longer and affect wider 
areas than any experienced in the UK for decades.

What should businesses be doing to 
mitigate these risks? Critical sectors such 
as hospitals, data centres, power stations 
and banks – infrastructures that can’t afford 
even a momentary loss of power – already 
have embedded generating sets installed to 
ensure power is available when needed (with 
further backup provided by the rental sector). 
But what about the thousands of businesses 
reliant on lighting and heating and computing 
for which a power outage represents a 
serious inconvenience likely to inflict a 
huge loss of business and reputation (but 
not a loss of life or data)? Most businesses 
and institutions, including offices, schools, 
manufacturing and commercial premises, 
would seem to fall into this category – 

For businesses worried about the growing 
risk of a power failure this winter, the 
rental sector might just hold the answer. 

www.amps.org.uk8
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feature article

where if guaranteed replacement power was 
up and running within an agreed timescale, 
whether minutes or hours, it’s probable the 
worst effects would be avoided, and business 
could continue as usual. 

The rental sector appears to offer the obvious 
solution for organisations recognising this 
threat but wanting to avoid the costs and time 
involved in the installation, commissioning, 
maintenance and testing of a permanent 
standby system. 

“A rental solution could be preferable to an 
organisation that may not have the capital 
to invest in an embedded solution but 
could justify financing the rental option as 
an operational expenditure,” claims Power 
Electrics Marketing Manager Leigh Griffiths. 
“And I think many companies don’t realise 
that they usually can justify it. After all, no 
power tends to equal no service, and no 
service tends to equal no revenue.” Andrew 
Wilmott of WB Power Services seems to 
agree, stating: “whether it’s a small office 
that needs to keep working in the event of 
a power failure, or a multi-site installation to 
keep operational in the event of a main HV 
ring failure, everyone uses and needs power.”

How much would your business lose if it 
was down for 1 hour, 1 day, 3 days, 1 week? 
Our research suggests in most sectors most 
business owners have not asked themselves 
this question. In part this is likely to be due  

to the excellent track record of the UK’s 
national grid. Unlike much of the world, we 
wake up each morning expecting the power 
to function. And this historical reliability 
has arguably led to complacency and lack of 
forward planning: if doing nothing has always 
worked so far, why change now? 

This argument is understandable but flawed, 
and there are tentative signs that facility 
managers, business continuity professionals 
and business-owners are starting to consider 
the severity of the situation. As we move into 
the cold months it is worth recalling that last 
winter – despite it being an unusually mild 
one – 300,000 UK homes in the South East 
were affected by powercuts caused by storms, 
with 50,000 of these left without power for 
Christmas Day itself, and several thousand 
without power for many days. While this 
storm created a huge amount of domestic 
misery it also caused a substantial loss-of-
business, and highlighted that for a number  
of companies planning simply wasn’t in place 
to deal with the reality.

“You would be amazed at how many 
organisations do not have backup 
power and only start to 
think about it when the 
lights actually go out!” says 
Andrew. “The storms in 
January were a massive wake-
up call to a lot of companies 

around the South and South West. When 
you’re actually losing money and dealing with 
the issues in the moment it makes you wish 
you’d shown a little more forethought.”

The issue of whether storms and floods are 
growing more extreme is open to debate, 
although severe weather has always been a 
possibility. However when it comes to grid 
capacity there is certainly a rising threat, with 
even Ofgem, the regulatory body, admitting 
the UK is entering a period when margin 
levels in the grid will be pushed to the 
maximum: “Our [Ofgem’s] analysis indicates  
a faster than anticipated tightening of 
electricity margins toward the middle  
of this decade.”

The question many are asking – including the 
national press – is could capacity be breached 
this winter? If this is a real possibility, surely 
more businesses should be reacting to the 
increased risk levels? 

www.amps.org.uk 9



According to a recent article from Reuters1, 
peak winter power use in Britain could 
plausibly reach 60 GW. The country’s power 
stations would have to be at 80% or more 
of capacity in order to meet this demand 
but should existing outages at two nuclear 
plants (due to safety inspections) and reduced 
output at two coal plants (following fires) still 
be restricting supply when peak demands hit, 
maximum output would only reach 57 GW 
– a shortfall of 3 GW. Within this scenario 
Short Term Operating Reserve (STOR) and 
Demand Response (including paying energy-
intensive users to switch off their energy) 
might be able to bridge the gap, but it is clear 
there are scenarios in which the UK’s demand 
could outstrip supply. You would think with 
such extensive media coverage backup power 
would be a hot topic, but AMPS members 
claim it’s not clear the warning signals are 
being heeded. 

“When it comes to the low capacity question 
I think most people read it in the newspapers 
and think it is designed to scare the public,” 
argues Andrew. “Certain business sectors are 
taking the risk seriously, but smaller power 
users tend not to be. And people’s memories 
are very short – if there is a problem with the 
local grid it tends to focus minds for a while, 
but then after months or a couple of years it 
is forgotten about again.” 

Jayson Sticking, Managing Director at 
Powerhire (a division of TGC International 
Ltd) says the company is reporting an increase 
in the number of businesses and institutions 
getting in contact, but that most businesses 
are sill woefully unprepared:

”Powerhire has seen a significant increase in 
the enquiries for contingency contracts which 

is an indication more and more businesses 
are becoming aware of the issues potentially 
arising from shortage in the electricity supply. 
But the vast majority of our requests still 
come from customers calling that do not 
have contingency plans in place, where no site 
surveys have been carried out, and where the 
need for power is desperate and immediate – 
i.e. the power has already been lost. There is a 
lot of educating still to be done!” 

In the UK it is difficult to predict if and when 
a regional or national power loss will occur, 
but businesses that call a rental company 
expecting an immediate response when the 
lights are already off are taking a dangerous 
gamble. In a serious power failure there will 
be hundreds or thousands of businesses all 
clamouring to secure the generating sets  
and technicians they need: it is simply the  
very worst time to be trying to sort out  
the problem. 

The London blackout of 2003 and the 
blackout caused by the storms last year both 
pale into insignificance when compared to the 
70s mining strikes and the situation overseas. 
The fear with low margin today is that a fault 
could cause a cascading failure, shifting load 
to the next part of the system which is then 
overloaded and so on. Potentially this could 
lead to a national blackout, with attendant 

uncertainty over if, how, and when power 
would be restored. If a serious blackout 
were to occur today, demand for generators 
would far outstrip supply leaving businesses 
isolated and without power. Even the lucky 
few securing a generating set would still be 
out of pocket: as Andrew points out, there 
“will always be an emergency premium for 
non-account holders.” 

“We have never been in a position where 
kit isn’t available,” he adds. “But I know that 
when an area is flooded most companies will 
have a number of preferential clients to deal 
with before a random caller, and I’ve also 
heard stories where other companies have 
effectively run out.” 

The warning signs are already visible. If your 
business would suffer without power in an 
emergency, now is the best time to start doing 
something about it. And, as Jayson points out, 
partnering with a rental company is not just 
about securing availability. 

“At Powerhire we have a number of 
contracts whereby we hold rental equipment 
specifically on standby for one or several 
sites,” he explains. “On all such contracts 
we have already carried out a detailed site 
survey to establish any delivery issues and 
exactly ascertain how the generators will be 
connected and interfaced with the site to 
support the building(s).” 

If this site survey and troubleshooting process 
has not already been undertaken prior to the 
emergency (and you’re lucky enough to secure 
a generating set) there could still be delays in 
overcoming the obstacles that tend to arise 
without proper planning. “Our contingency 
service includes visiting each site in advance 

www.amps.org.uk10

feature article 

1 http://uk.reuters.com/article/2014/09/10/uk-britain-power-crisis-idUKKBN0H51GT20140910

There was a 4 hour response time 
which we achieved... we effectively 
stopped an area of the country  
from flooding



and writing a detailed method statement 
with photos, drawings and other technical 
information to enable a rental generator to 
be connected and functioning as quickly as 
possible,” Jayson adds. “And in gales, in the 
pouring rain and in pitch-blackness you don’t 
need to be a clairvoyant to see there are 
likely to be problems connecting a generating 
set on an unknown site.”

When a company shows the forethought 
and diligence to discuss requirements with 
a rental provider and put plans in place they 
can enjoy the peace-of-mind that comes from 
knowing they’ll get a fast and effective service 
– right at the moment when speed and 
accuracy are most important. Andrew cites 
an out-of-hours call from a utility provider 
desperately needing a HV transformer, 
4x 1000kVA generators and fuel storage. 
“There was a 4 hour response time which 
we achieved; the kit was quickly installed and 
tested, pumps on the site restarted and we 
effectively stopped an area of the country 
from flooding.” 

This example highlights the clear advantages 
of partnering in advance with a professional 
rental provider. But what are the most 
important capabilities and services you  
should be looking for? 

“Customers need a provider that can offer 
the complete package,” says Andrew. “As a 
business our biggest asset is that we always 
strive towards being completely self sufficient. 
The generators, cables, distribution, fuel tanks, 
transport, traffic management and even the 
tanker for large bulk deliveries are all our 
own. This way we know the kit is maintained 
correctly and will be ready in the event of 
an emergency. Coordinating sub contractors 
can at times prove to add valuable time into 
a process that is often critical to a client with 
a problem.”

Jayson cites a genuine 24/7 call out facility 
as an essential requirement. “One way an 
emergency provides differentiates itself from 

a standard rental company is by always being 
available, with a facility to take the initial call 
and having employees and delivery drivers 
able to organise and mobilise quickly and 
efficiently.” 

Power Electrics take the challenge of fast 
transportation so seriously that they have 
over 30 HGVs and a fleet of 4x4 vehicles 
in order to ensure they can get the power 
to where it’s needed whatever the situation 
on the ground. And, as Leigh notes, “it’s 
important to make sure your chosen rental 
provider has got the right experience: ask for 
case studies of similar work, and make sure 
their generator fleet is modern and reliable – 
there can be nothing worse than a generator 
that doesn’t work in an emergency!” 

As we head into the winter months the 
combination of weather and grid instability 
means it would irresponsible for businesses 
not to consider the impact of power outages. 
A company unprepared for power failure is 
exposed to potentially crippling losses that 
could easily be avoided by acting now. As 
Andrew says, “more businesses should at least 
put a contingency in place and consider the 
possibility of power problems. The service 
that the rental sector provides doesn’t cost 
the earth but it can prove invaluable, and save 
time, stress and money.”

www.amps.org.uk
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AM Power supply transportable generator set to Skomer Island

Power Electrics new 2100kVA rental diesel 
generator going out on its first hire of the year



10 Things to Look for in an 
Emergency Rental Generating Set 
While rental companies offer a comprehensive range of services – from traditional hires 
to contingency planning to disaster recovery – in emergency situations their success is 
also dependent on the capabilities of the equipment being deployed.

AMPS Member Broadcrown has over 30 years of experience as a global 
manufacturer of power equipment and their offer includes a range 
especially for the rental market. We asked Rental Sales Manager Kevin 
Smith to provide a guide to the perfect emergency rental generating set. 

 1. Compact footprint 

Rental gensets need to be 
versatile. The site you’re heading 
to might be cramped, uneven, 
on a slope, exposed – until you 
actually get there you don’t know! 
A compact, modular set offers 
versatility for you to get the right 
power to where it’s needed.

 2. Reliability 

Of course this is obvious, but it’s important to state that an emergency 
rental is no time to be cutting corners. Quality parts, serviceability and 
robust design are the order of the day here.

 3. Single-point lift

This is important as it enables 
you to get the generating set 
easily into the tightest and most 
restricted of places – remember, 
in an emergency there might not 
be a generous amount of space 
set aside.

 4. Emissions-compliant engines 

Just because it’s an emergency 
doesn’t mean you can discard 
legislation. You need a modern, 
clean engine that ticks all the 
boxes.

 5. Fuel Filtration 

Modern diesel with its higher 
biocontent degrades when 
stored. Adding an effective fuel 
filtration system helps ensure 
the generator won’t choke in 
the big moment.

 6.  Cable access and distribution sockets

An emergency, potentially at 
night and in bad weather, is no 
time to be stressing about how 
you’re planning to cable it all 
together. Properly thought out 
access and distribution sockets 
mean this area is one less thing 
to worry about.

 7. Sound Attenuation 

Even in a powercut the residents 
of a nursing home or customers in 
a shop are not going to appreciate 
a noisy generator disturbing the 
peace. You might also find yourself 
in violation of noise legislation. 
Proper sound attenuation  
is a must.

 8. Easy Operation 

Emergency situations are stressful. 
It takes away a lot of that stress 
for the operator if the machine 
and its controls are intuitive and 
simple to start and operate.

 9. Remote telemetry 

Incredibly useful and recommended for all modern fleets. Telemetry means 
rental providers can keep tabs on the performance of all the generating sets 
from one (or more) remote location. 

 10. Bunded Fuel tanks 

The environment is a precious commodity – fuel containment for 
generators needs careful 
consideration both in its design 
and its deployment. We need to 
minimise the risk of fuel spills 
wherever possible, and bunded 
fuel tanks are a must.

www.amps.org.uk12
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The Expert Panel –  
Emergency Rentals 

We ask AMPS Members 
for their views on the 
loss-of-power threat to 
business, and how rental 
can provide a viable 
solution. 

Jayson Stickings  
Managing Director, Powerhire  
(A Division of TGC International Ltd)

Andrew Wilmott 
Managing Director, WB Power Services

Leigh Griffiths  
Marketing Manager. Power Electrics

1.  Which businesses are currently most likely  
to be informed about and make use of 
emergency rental? 

Jayson Stickings: At the moment it’s still the usual suspects who 
are most informed about the threat. This means data centres, hospitals, 
financial institutions, and large offices primarily in London and other 
large cities.

Leigh Griffiths: We find that utility companies such as the big six 
electricity distributors and their respective DNOs have such strict 
regulations now that emergency rental is a must for them. Utility 
companies such as water treatment plants also call upon extra support 
to help them out in times of emergency. Other market sectors we 
commonly deal with in emergency situations are telecommunications, 
healthcare, retail and defence. Finally, it’s the companies and 
organisations that do not have a contingency already in place. 

Andrew Wilmott: Our rental division looks after a wide variety 
of clients that include utility companies, hospitals, data centres, police 
authorities, military, government authorities and a variety of different 
private and public sector businesses.

2.  Are businesses generally aware of low  
capacity in the grid?

AW: I think most people read it in the newspapers and think it’s made 
up to scare the public. Certain business sectors, particularly if they 
are big power users or are involved with STOR or Triad avoidance are 
aware, but I would suggest that smaller power users tend not to be.  
A problem with the local grid tends to focus people’s minds for a  
while but is soon forgotten.

JS: Powerhire have seen a significant increase in enquiries for 
contingency contracts, which is an indication that more and more 
businesses and organisations have growing awareness of the issues 
associated with shortage in electricity supply and are seeking to 
mitigate the effects in the event of a power outage.

LG: I think it’s slowly starting to become common knowledge, but a lot 
of businesses still fall down on the fact they don’t create a contingency 
plans and panic when the power goes down. There seems to be a trend 
that organisations are tasked into setting up contingency plans but they 
don’t get followed through to the end. We believe when power cuts 
start becoming a regular occurrence we’ll see an uptake in the number 
of companies wanting to create and finish plans.

3.  So do you think more businesses should be 
considering rental emergency power? 

LG: Definitely. Grid power is becoming more unreliable as we look to 
the future and this may well be accompanied by more violent storms. 
If a company does not have permanent generator or backup power in 
place, and you can’t afford power to be lost then rental emergency is  
a must. 

AW: More businesses should at least put a contingency in place and 
consider the possibility of potential power problems. As a service that 
we provide it doesn’t cost the earth and is invaluable and can save 
serious time. I also think it can be used as a selling point to end  
clients that you’re a business that is forward thinking.

expert panel
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4.  If a company adopts a ‘call when we need it’ 
approach are they taking a risk? 

JS: There is always a risk that the specific equipment required may not 
actually be available and therefore additional costs could be incurred 
(for example perhaps a larger generator may have to be despatched 
because a specific kVA rating is not available). Powerhire offer discounts 
to customers that have already employed us to carry out site surveys 
and provided documentation detailing how a rental generator will be 
connected in an emergency.

AW: It depends on why the need is there in the first place. If an area  
is flooded then most companies will have a number of preferential 
clients that will be dealt with before a random caller, and there will 
always be an emergency premium for non-account customers. As a 
business we see hire as one of the major growth areas in the coming 
years, in particular with the growing uncertainty over the stability of  
the national grid.

LG: Yes. In the January storms I think most generator rental companies 
felt that demand outstripped supply. Even outside of the busy event 
period, our rental generators were in high demand – from 20kVAs  
to multi-megawatt.

5.  Do your customers make use of contingency 
contracts? How do they work? 

LG: Some companies do. We try and look after all of our customers, 
but in an emergency situation demand can be much higher than the 
supply of rental generators around the UK. Some companies are willing 
to pay a premium to have generators on standby ready to be dispatched 
in case they are needed – this gives them the guarantee that generators 
will be available when they need them.

JS: We have a number of contacts in place to provide financial 
institutions with rental generators in an emergency. Powerhire offer 
a service for contingency contracts that includes visiting each site in 
advance and writing a detailed method statement with photographs, 
drawings, and other relevant technical information to enable a rental 
generator to be connected as quickly as possible in an emergency. The 
contingency plan will also detail other relevant information such as the 
length and size of temporary load cables required, temporary fuel tank 
details, and also if any of our rental switchgear will be required to make 
the connection. 

AW: Contingency plans are often born from an insurance requirement 
or the fact the client has had a major problem and wants to be better 
prepared. We offer a complete contingency solution, meaning we can 
advise and provide a wide variety of services that include looking after 
a client’s fixed generator, project and equipment design and installation 
of fixed generation that includes a comprehensive contingency plan so 
that in the event of an emergency there’s a strategy for delivery and 
installation of rental backup within predefined time scales. 

6.  What are the capabilities customers should 
look for in a good emergency rental provider? 

AW: I think the simple answer to this is a provider that can offer the 
complete package. As a business our biggest asset is that we strive 
to be self-sufficient. The generators, cables, distribution, fuel tanks, 
transport, traffic management and even the tanker for large bulk 
deliveries are all our own. We know the kit is maintained correctly 
and will be ready in the event of an emergency. Co-ordinating sub 
contractors can at times prove to add valuable time into a process that 
is often critical to a client with a problem.

LG: It is important to make sure your chosen rental provider have 
got the experience in providing emergency rental – ask for some 
case studies of similar work, and make sure their generator fleet is 
modern and reliable. Another important aspect is transport, which is 
the core of a good emergency rental provider as they can react to an 
emergency in a much faster time, rather than calling a contractor to 
pick up a generator for them. At Power Electrics we really feel this is 
key – that is why we have our own in house transport department with 
over 30 HGV’s and a fleet of 4x4 vehicles – ensuring we can reach our 
customers in an emergency in the quickest time possible.

JS: The rental company should have a genuine 24/7 callout facility 
both to take the initial call and then ensure employees are instantly 
deployable, including delivery drivers and installation and commissioning 
technicians to reach the site soon after to facilitate the installation of 
the equipment. They should also be looking for a rental company with 
sufficient equipment of their own, and a range of different ratings that 
can be supplied at short notice. 

7.  What are the specific qualities of a good 
emergency generating set?

LG: A rental spec generator is designed to meet the needs and 
challenges of several industry sectors, ranging from construction 
sites and oil and gas to hospitals and data centres. Most of the major 
generator manufactures now product high spec rental machines. Ideally 
those on your site should be modern, regularly serviced, compliant with 
noise and emission regulations, weatherproof and robust. 

AW: Robustness is critical. They also should have good quality 
components and be maintained correctly, including regular periods on 
load test equipment – even the best rental kit will fall over if it’s not 
looked after. It’s also important to check that the client has a good 
grasp of his site loading as many clients drastically overestimate their 
power requirements, which can lead to low running loads and long  
term problems.

Disclaimer: All views expressed in this article are the respondent’s  
own and do not necessarily represent those of AMPS or their  
respective company.

Contributor profiles

WB Power Services are a Derbyshire-based company 
providing specialist backup and temporary power since 1983.

www.wbpsltd.co.uk

01159 444 422

Power Electrics serve nationwide are one of the UK's largest 
privately owned generator specialists. 

www.powerelectrics.com

0370 850 0858

Powerhire has established itself as a leading worldwide hire 
specialist of industrial generators.

www.powerhire.uk.com

01304 833900

Broadcrown is an independent UK manufacturer of power 
generators and systems with a worldwide reputation for 
excellence. 

www.broadcrown.com 

01889 272200

expert panel
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The Automated Technology Group
Creative, confident and controlled
As the UK’s largest independent automation 
controls supplier, operating within all major 
engineering sectors, The Automated Technology 
Group combines creative thinking with technical 
control and excellence to find solutions in which 
customers can have great confidence.

The Group is passionate about meeting 
clients’ needs, discovering and nurturing new 
engineering talent, and taking responsibility for 
the environment. It maintains the latest ISO 

accreditations and health and safety standards, 
and works sustainably in terms of the longevity 
of the systems it installs and the impact of its 
activities on the planet.

Intelligent monitoring systems are available for 
every level of every business, giving customers 
the power to run their operations more safely 
and smoothly with boosted efficiency and 
reduced costs.

A broad range of services is available, including 
concept work, project management, medium 
voltage systems, drive and servo systems, 
medium and high voltage control design, 
SCADA and MIS systems, and PLC software 
solutions.

www.atg.gb.com

Eagle Generators 
Best of British
In the early 80s I used to spend around six months of the year overseas 
and one of the countries where business was booming was Jordan. At 
that time I was dealing with a company owned by Mr Nicola Nijim, and 
this connection led to my introduction, in about 1987, to his son Nissr 
who had recently formed a group called Eagle. 

Eagle Generators Ltd, is based in Oldbury in the West Midlands but 
supplies mostly to customers overseas. Its specialist team has over 35 
years’ experience in supplying high-quality, highly reliable, British-made 
diesel generating sets, both new and used, to clients throughout the 
world. These products are well made, competitively priced and backed  
by very accommodating levels of customer service.

My acquaintance with Nissr has lasted over many years, with numerous 
contracts exchanged across various countries worldwide. He has always 
been a fairly private person but some of his hobbies and pastimes have 
been quite remarkable.

An avid motorcyclist, he once owned a Honda Goldwing. He also holds 
a full pilot’s licence and has at various times owned a helicopter and a 
fixed-wing commercial aircraft. Around 2010, he co-piloted a private jet 
from UK to Maine in the USA. The jet had a maximum range of 1,000 
miles, so they had to stop in Iceland, Greenland and Goose Bay, Canada, 
for refuelling.

www.dieselgenerators.comPaul Blything with Nissr Nijim

Paul with Michele McGivney (Reception Manager) 
and Nick Reidy (Business Development Director)
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Paul with Steve Cardwell (Managing Director)

“Girls in Industry”: Electrician working on Panel Kirstie Watkins

“Girls in Industry”: Truck Driver Natasha Berry

Generator Power 
Reaching the peaks
Whether you need power on a city street, in the middle of a field or even 
halfway up a mountain, Generator Power Ltd is a company that will always 
deliver. One of the UK’s leading suppliers of temporary power on a hire or sale 
basis, it can provide generators rated anywhere between 18 and 1,250 kVA. 
These are sourced exclusively from Atlas Copco, a global leader in generator 
power, and a choice of competitively priced used machines is also available.

Generator Power, based in Yorkshire, offers the benefit of 130 years’ 
experience in this field and is the UK’s only NICEIC-approved power hire 
contractor. It provides a full installation and maintenance service, with 
knowledgeable, well-equipped engineers on hand to deal quickly with any 
problem and to ensure that generators run reliably and smoothly.

Its modern, well-maintained hire fleet is in constant demand across a wide 
range of industrial applications, including construction, telecommunications, 
quarrying and events. For the last five years Generator Power has generously 
supplied generators for the Bramham International Horse Trials, and the 
commitment of its staff to helping the community has been demonstrated 
through impressive fundraising projects.

This summer, five team members took on the Three Peaks Challenge to raise 
money for Cancer Research UK. This meant climbing the highest mountains in 
Scotland, England and Wales. To make it a little more difficult, they also cycled 
the 500 miles between peaks. What’s more, they achieved all of that within just 
five and a half days.

The latest challenge, which followed bike rides to Paris in 2012 and 2013, is 
close to reaching its target of £10,000. You can still go to www.justgiving.com/
GeneratorPower3 if you would like to make a donation.

www.generator-power.co.uk
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From left to right: Steve Lowe, Jayne Lawrence, Paul Blything (AMPS),  
Aaron Gilbert, Joe Barry, Sarah Wain, Sarah Davison

Fozmula production – coolant switch assembly

T/LL3xx solid state sensor electronics

Fozmula Instruments 
Happy memories

This company, based in Warwick, is another one with which I associate 
with really happy memories. I will have more to say about that in the next 
issue, when I will tell the story – with some great pictures – of a special 
event held 21 years ago.

Founded in 1977, Fozmula Ltd specializes in the design, development 
and manufacture of a wide range of electro-mechanical, mechanical and 
electronic sensors and gauges. These are used on equipment that requires 
measurement of liquid level, temperature and pressure.

From its headquarters, incorporating product testing and development 
laboratories, a large prototyping workshop and manufacturing facilities, 
Fozmula serves a global customer base. Key customers for its innovative 
sensors include the power generation, specialist vehicle and construction 
equipment industries.

Back to my reminiscing, I recall that in about 1993 Masons was launching 
its latest F1 stock car, which had been built at the Woodchester factory 
in Stroud. Fozmula was one of the main sponsors, along with others 
including Leroy Somer, Perkins, Lister and Newage. 

The ceremony, attended by the local newspapers and BBC TV, was 
a big success. Also present were a lot of people from the generating 
set industry. We enjoyed a great evening of dancing in the night club 
afterwards and have photos to prove it! Fozmula’s representative  
that day was Paul Holtby. To hear the rest of the story, watch out  
for the next issue of AMPS Power.

www.fozmula.com



www.amps.org.uk

new members

New Members

GM Radiators 
The first 50 years
Geoff Shrigley was the founder and Chairman 
of G&M Radiator Manufacturing Ltd. You would 
remember if you had ever met him because he 
was one of those characters that left an indelible 
impression on all who spent any time in his 
company. A huge fan of all things American, Geoff 
made many friends stateside and his passion for 
American cars meant that the backstreets of the 
East End of Glasgow would often reverberate 
with the melodic burble of big V8 engines. More 
importantly, Geoff decided that the official 
launch date for his new company 50 years  
ago would be the 4th of July. 

However, the G&M story begins much earlier 
than this and harks back to the days of sheet 
metal working and its natural association with 
soldering, shaping and working with brass and 
copper radiators. Geoff’s father Tom hailed from 
Macclesfield in the North West of England and 
he moved to Scotland around 1938 to work 
for Glasgow Radiator. The Glasgow repair shop 
was a huge success and, based in the industrial 
East End of Glasgow, it thrived on work from 
nearby steelworks, municipal transport garages, 
shipyards and mines. 

Geoff took over when Tom retired and in 1964 
he decided to start manufacturing his own 
radiator cores, for which there was a strong 
demand both from his own repair businesses 
and from other repair specialists. A third 
generation of the Shrigley family, Geoff’s son 
Michael, joined the company in the early 70s 
and together they developed new models and 

manufacturing techniques. Expanding to meet 
growing demand, G&M moved its repair and 
manufacturing business into larger premises in 
1979 and then its success story really began.

In the early 80s G&M responded to the advent 
of seemingly throwaway plastic-tanked radiators 
by designing tooling to make tabbed, fully formed 
headers from brass. This meant the repairer 
could take off the old plastic tanks and re-crimp 
them to the new copper/brass core, giving the 
customer a cost-effective alternative to a new 
unit. It was an instant success – and an early 
example of recycling in action.

Over time, G&M developed cores with OE-style 
sides and gaskets, and extended its core range  
to hundreds of models. Its unique hardened 
press tools for cutting, shaping, punching and 
forming headers were made in-house, and  
soon G&M was supplying blank headers to  
core manufacturers across the globe for use  
in manufacturing their own cores.

The company flourished and expanded through 
the late 80s and 90s, and when Michael took 
over on Geoff’s retirement he continued to 
drive it forward into new markets. Events in 
the early 2000s, including a dramatic rise in the 
price of copper and a flooding of the market 
with low-cost aluminium cores, were anticipated 
by Michael, who made strategic acquisitions to 
enhance G&M’s range of products.

The company expanded into Ireland with a 
manufacturing plant and warehouse on the west 
coast. Gallay/Becool, a reputable heat exchange 
manufacturer with a global customer base, was 
purchased. A year later a joint venture was 
developed with Dolphin Manufacturing in UAE. 

In 2007, Alutec, a highly respected aluminium 
heat exchange manufacturer, was added to the 
growing G&M Group. 

Sadly, Geoff Shrigley passed away some years 
ago, but his legacy and influence can be seen in 
so many areas. The current MD is John Blake, a 
seasoned and experienced radiator man who 
remembers the company founder well:

“Geoff was an innovator and an engineer who 
never lost his drive and enthusiasm. Long after 
he retired, he would still come in to the factory 
and astound our engineering people by pointing 
out the solution to a problem that would have 
had them all scratching their heads for days. His 
‘can do’ and ‘think outside the box’ attitude will 
be one of his many lasting legacies.”

Looking to the future, John says: “Our focus 
now is to develop and expand the aluminium 
and heavy industrial side of the business, 
and our alliance with our friends at Dolphin 
Manufacturing in UAE is a huge benefit. We can 
produce anything from an A/C coil for an office 
building to a shell and tube heat exchanger 
or a huge gen set cooling pack – the range is 
massively diverse. These products, alongside 
our established re-engineered plant, agricultural, 
construction, mining and industrial heat 
exchangers, are an exciting new direction for the 
company that will take us further away from the 
general mass market automotive sector.” 

Product and market diversification is key to the 
continuing development of G&M, which has solid 
trading relationships with customers around the 
world – including partners in all major European 
countries. John Blake concludes:

“There is no doubt that our industry needs to 
be open to new ideas, techniques and strategies, 
and we are more determined than ever to 
develop into new markets and regions. We are 
always looking to work with trading partners in 
areas where we are not well represented, such 
as North America. A lot has changed in the last 
50 years but we are well equipped to meet the 
challenges that lie ahead. With the strength and 
knowledge base of the G&M Group we are 
confident that the next 50 years will be just  
as successful as the last 50.”

www.gm-radiator.com
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Power Electrics 
A gorilla in the boardroom

What do gorillas have to do 
with Power Electrics, the 
Bristol-based diesel generator 
specialist? Well, this is a 
business with a family touch 
and a caring attitude, so it 
comes as no surprise that the 
company was only too happy 
to help when Bristol Zoo 
needed support for its gorilla 
conservation work. One 
of the life-sized decorated 
gorillas now has pride of 
place in the Power Electrics 
boardroom.

The company was founded in 1963 by Ambrose Pullin, a qualified 
electrician, and his brother Patrick, a time-served plant fitter. Starting 
with four ex-military generators, and working from a small yard in Stoke 
Gifford, they soon established a sound basis for what would become 
Power Electrics (Bristol) Ltd.

With hard work and a common sense approach, they turned the new 
idea of generator rental into a successful business. Ambrose’s wife 
Christine joined the company in its early days and soon it expanded into 
larger premises in Staple Hill. After Patrick’s death, in 1986, Ambrose and 
Christine carried on, introducing Ambrose’s sons John and Andy to the 
family firm. 

While keeping in touch with the business, both of the boys were 
encouraged to pursue their own ambitions and careers. The experience 
gained by John, who joined the Midland Electricity Board and completed 
an electrical apprenticeship, and Andy, who trained as a manager with 
a major retail company, would prove valuable to Power Electrics when 
they returned in 1989 and 1990 respectively. In 1998 they took over as 
directors when Ambrose retired.

Another expansion in 2002, which involved buying the building next door 
and knocking down the intervening wall to create yard space for rental 
generators, was just an interim measure while the company looked for 
a suitable piece of land in North Bristol to build a completely new head 
office and depot.

Key considerations included causing as little disturbance as possible to 
the company’s 70 employees and to the lives of local residents. By 2003  
a suitable location was found in Warmley, on the site of the former Dinkie 

Heels factory. The old factory shell and surrounding land required major 
redevelopment, including the building of new offices.

After winning a major contract with Western Power Distribution, Power 
Electrics opened a new depot in Bridgend, in 2007, to help service the 
contract in Wales and to win new jobs there. This landmark year also 
saw Power Electrics crowned as Family Business of the Year and Bristol 
Business of the Year.

Meanwhile, continued growth meant another headquarters move. This 
time an old distribution factory, along the same road in Warmley, provided 
the basis for a new facility. As well as providing the vital extra space 
needed to handle its increasing volume of business, the premises opened 
officially in 2008 were customised to enable the company to enhance its 
renowned customer support and logistic efficiency. 

In 2013 Power Electrics celebrated its 50th year in business and 
reflected on the fact that it is still run by the same family, according to 
the same family values. Its response to the community and its needs was 
demonstrated powerfully during the storm-hit period around New Year 
2014 and the Christmas holidays, when more than 250,000 households 
found themselves without electricity and others were flooded. 

With the aid of extra drivers and engineers, and expansion of its already 
large rental fleet to include Rapid Response Units as well as trailer-
mounted generator sets, Power Electrics dealt with an unprecedented 
number of callouts. By providing temporary power while the utility 
networks restored the mains, and powering pumps to alleviate flooding, 
the company showed its expertise and scope of delivery while rescuing 
Christmas for many households.

www.powerelectrics.com
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An independent air 
Mecce Alte, the largest independent 
producer and supplier of high-quality 
synchronous alternators, has been 
reflecting on the secrets to its global 
success.

Key words to describe Mecc Alte’s approach 
include ‘independent’, ‘focused’, ‘specialist’, 
‘pedigree, ‘quality’ and ‘partnership’. 
Independence for this company means being 
firmly in the driving seat, with complete 
control over everything from sales, distribution, 
component choice and design to solving 
technical problems and providing after-sales 
assistance.

The company is highly focused on just one type 
of product, which is built to such a high standard 
that it never competes with its customers in 
the end market. Its versatile range of alternators 
extends from 1 to 5,000 kVA, and from portable 
models to machines for industrial use.

This global group with over 1,000 employees 
started life as a family business in Italy, in 1947, 
with the launch of an electronic motor repair 
workshop. It progressed to producing small 

electric motors and then alternators. In the early 
1970s things really began to take off and Mecc 
Alte decided to concentrate on the alternator 
business. Expansion of its share in the Italian 
market was followed by branches opening 
in France, Germany, the UK, USA, Singapore 
and beyond. The 1990s saw production rise 
to its current high level, along with continued 
specialisation.

Its alternators are supplied into a wide variety 
of applications, often requiring special attention 
to sizing and specification. Fundamental options 
include the degree of ingress protection 
and the addition of coatings to the windings. 
Enhanced winding protection is offered in rental 
applications. Mecc Alte stresses that these and 
other criteria should be carefully considered 
by both OEMs and buyers. All too often the 
alternator is forgotten, despite being so crucial 
to optimum operation of the gen set.

The Mecc Alte Group includes Cabel, which 
exists to enhance the extended service 
support offered to customers. Its services 
include refurbishing, repairing or rewinding of 

electro-mechanical products, including motors, 
transformers and of course alternators, from any 
manufacturer. These capabilities position Cabel 
powerfully to meet all fleet needs. 

‘The power of partnerships’ is essential to the 
company’s ethos. Mecc Alte and Cabel aim to 
be the most reliable partners for companies 
working in the energy field worldwide. They 
always welcome the opportunity to work with 
any company in the energy sector, and all market 
sectors, to ensure maximum product reliability 
in each environment and application.

www.meccalte.com
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ENER-G partners with Cornes Biogas to enter Japanese 
biogas CHP market
Combined heat and power (CHP) specialist ENER-G has 
appointed Cornes Biogas as its Cogen Partner for Japan. 

In the first contract gained, a 190 kW ENER-G CHP unit will be installed, 
commissioned and maintained by Cornes at the Shikaoi municipal 
agricultural biogas plant, in Hokkaido, replacing the existing technology.

Matthieu Chassagne, Head of International Business Development for 
ENER-G Combined Power, said: "We are delighted to welcome Cornes 
Biogas as our exclusive Cogen Partner for Japan, where the company 
already has an impressive portfolio of biogas CHP projects. With ENER-G's 
market-leading CHP technology and their highly skilled and experienced 
engineering and maintenance teams, we make an excellent team and look 
forward to jointly developing many more renewable energy projects."

Toru Koyama, Chief Executive of Cornes Biogas, said: "ENER-G has been a 
market leader in small-scale CHP for 30 years and we respect the quality of 
their technology, which will provide our customers with high availability and 
reliability to deliver the best possible performance from their renewable 
energy assets. As Japan seeks to strengthen its energy resilience, there is 
strong demand for ENER-G's biogas CHP systems for water treatment  
and anaerobic digestion projects."

The launch of ENER-G's new E-Power CHP remote monitoring and  
control system further improves engine performance by managing more 
than 200 parameters on each CHP unit. The system will alert Cornes' 
service engineers to any anomalies or operational issues, enabling them  
to run diagnostics, rectify problems remotely or arrange engineer visits  

if necessary. Using E-Power, customers can gain instant insights into their 
CHP performance via a touchscreen, mounted on the unit, which supplies 
data that can be accessed in graphical form and at various levels of detail.

Established over 150 years ago in Yokohama, Japan, the Cornes group  
of companies today encompasses a wide range of products and services 
including luxury automobiles, marine charts and related publications, 
kitchenware, electronics, high-tech products and equipment, and dairy  
and agricultural machinery.

ENER-G has been Europe’s leading provider of packaged cogeneration 
systems (4 kWe to 10 MWe in size) for the past 30 years. The UK company 
designs, manufactures, finances, operates and maintains CHP units across  
the globe, working with a network of Cogen Partners who provide  
technical expertise and local market knowledge. It is seeking to appoint  
new Cogen Partners with access to growing markets for distributed 
power generation and with experience in delivering gas engine CHP.

For further information visit www.energ.co.uk/chp

New chargers boost DSEPower family
Deep Sea Electronics is adding several new battery 
chargers to its user-friendly DSEPower family, with 
sophisticated features meeting the needs of a wide range 
of battery types and applications.

The DSE9701/2 products are 5 amp, 24/12 volt, high-efficiency switch-
mode chargers, designed to take up the smallest possible space within 
a panel without any loss of performance or functionality. Use of the 
highest grade components and capacitors allows these units to function 
more efficiently, providing a longer and more reliable lifespan. This inbuilt 
robustness also makes them ideal for the rigours of a wide variety of 
markets, including heavy and light industrial environments. 

Operating with a minimum of 80% efficiency throughout their full operating 
range, their features include: multi-stage intelligent charging; low output 
ripple; full protection including reverse polarity and short circuit; boost 
mode; power save mode; charge fail output. There are two versions, offering 
12 or 24 volts, and several chargers can be linked together for a greater 
current output.

The DSE9474 is a 30 amp intelligent battery charger for applications 
requiring high current output. With its sophisticated microprocessor 
technology, it can apply different charging currents depending on battery 
type and usage. It will automatically monitor battery performance and 
charge using two, three or four stage charging curves, as appropriate,  
to maximise battery life and provide reliable, consistent performance.

The charger is configured via user-friendly DSE Configuration Suite PC 
software, making changes very simple. It comes with a large choice of pre-
set charging curves for different battery types, covering most application 

requirements, and small adjustments to these are possible. This highly 
flexible charger also has a capacity for configuration of bespoke charging 
curves to meet more unusual or specific battery requirements.

Communications options available to suit a range of different application 
requirements include RS485 connectivity, using Modbus RTU, which allows 
integration into Building Management Systems. There is also the DSE2541, a 
remote display which allows the charger to be monitored from distances up 
to 1.2 km.

With a range of sophisticated built-in features and protections, the DSE9474 
offers a minimum operating efficiency of 86%. If necessary, a number of 
modules can be linked together for even greater current output. 

For more information visit  
www.deepseaplc.com/power
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Fact: poor fuel quality causes 
generator failure
Water and microbial growth in stored fuel can destroy 
engines and leave you high and dry when you need your 
generator most. 

Critical facilities spend millions of pounds on emergency power 
systems and generator maintenance every year, for reassurance that in 
an emergency their facility will have the necessary power to continue 
operating without interruption, but the fuel itself – the ‘lifeblood’ of the 
whole uninterruptible power supply (UPS) – is often overlooked.

Diesel begins deteriorating as soon as it leaves the refinery. This is 
not a problem for most applications, as the fuel is consumed within a 
few weeks, but for applications like standby generators it may sit in a 
storage tank unused for months on end. In just three months, without 
effective condition maintenance, the fuel is likely to become seriously 
contaminated with solid debris, water and algae (Diesel Bug). 

Although new fuel is usually fairly dry, with just 60 to 80 parts per 
million (ppm) of water to be expected upon delivery, any water is 
a serious threat to engines. Modern diesel fuels are blended with 
biodiesel, which has a natural capacity to absorb water from the 
atmosphere and thereby increase its levels. This may lead to the 
formation of algae or Diesel Bug which can block filters and cause 
catastrophic failures.

Thankfully, there are fuel conditioning units available to clean 
contaminated diesel and strip it of unwanted solid particulates 
and water. These can be supplied as fixed installations, triggered to 
recirculate the fuel on a timer, or perhaps more cost-effectively they 
can be rented for use when required. Filtertechnik, the market leader 
in the field of conditioning and fuel polishing equipment, has a fleet of 
portable rigs which can handle anything from 10 to 1,000 litres per 
minute.

www.filtertechnik.co.uk

Powerhire keeps temperature under  
control for global chemical company
To provide temporary power for bespoke state-of-the-
art fluid chillers, used in controlling temperature during 
trials for new compounds, a global chemical company 
has again turned to the rental generator expertise of 
Powerhire.

Having previously worked for the company’s research department, 
Powerhire was happy to co-operate in another long-term project and 
was only too aware of the critical nature of the power required by this 
large and innovative business which employs more than 600 people 
worldwide. With sites in Europe, the Middle East, South Africa, Canada, 
India and South America, it manufactures, sells and distributes a wide 
range of synthetic resins and polymers in a diverse range of markets.

Having examined the power requirement specification, Powerhire 
designed a solution with a load demand function that gave the best 
possible fuel economy. This proved to be very cost-effective over the 
one-year rental period. Arriving on site, its engineers installed two 
500 kVA generators, together with a 300 kVA generator operating 
in parallel on a load demand basis. The set-up was fuelled by two 
6,200 litre fully bunded fuel tanks, with all necessary cabling and 
electrical distribution supplied to complete the temporary power 
package. Following installation, the rental power supply was tested and 
commissioned to the relevant electrical standards before Powerhire’s 
engineers left the site.

Due to the crucial need for power to be maintained, to ensure constant 
temperature during product trials, Powerhire’s Service Division sent 
an engineer to the site every three weeks to service all generators. As 
before, the project was free of major problems throughout its duration.

www.powerhire.uk.com
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POWER MADE SIMPLE 
WITH FG WILSON
FG Wilson is continuing to strengthen its position as the 
leading global manufacturer of diesel and gas generator 
sets with the launch of its reassuringly uncomplicated F 
range of 32 to 125 kVA models.

They are designed to complement the existing FG Wilson product 
ranges in providing a more diverse and competitive product offering 
across multiple customer segments including domestic, retail and 
industrial. With no compromise on quality, availability or expert local 
support, these models deliver uncomplicated power assurance with  
the excellent standards that customers have come to expect. 

An exclusive feature of the new range is the introduction of FG 
Wilson engines to the proven and trusted FG Wilson generator set 
core design. Coupled with robust, world-renowned components, this 
allows the F models to deliver a high-quality, ready-to-run product that 
meets industry standards for the value-utility market. Available in non-
emissions-compliant variants, suitable for non-regulated markets and 
non-mobile applications within Europe, the 32 to 125 kVA range is  
now available to order.

At its launch, Stephen McKinty, FG Wilson General Manager, commented: 
“This product range delivers, as always, performance, serviceability and 
durability with a FG Wilson engine and a simplified choice of options. 
This will allow us to compete in new markets and broaden our customer 
base. Such new product introductions are part of Caterpillar’s strategic 
plans to position FG Wilson as the volume brand within its Electrical 
Power Division for all diesel and gas generator sets from 6.8 to 750 kVA. 
Our ability to continually evolve our products to meet the ever-changing 
needs of customers, in a market that is more competitive than ever, has 
been key to FG Wilson retaining its global leadership position in power 
generation.”

FG Wilson is a truly global brand with 48 years of industry-leading 
experience in the supply of diesel and gas generator sets from 6.8 to 
2,500 kVA. Over 370 authorised dealers in more than 150 countries 
provide global expertise along with local advice and support.

The manufacturer’s ONE Global Quality Standard ensures that every 
generator set is designed and built to the highest UK standards. With 
world-class production processes replicated at all of its manufacturing 
facilities (Brazil, China, India, USA and UK), each achieving ISO 9001  
and ISO 14001 certification, a quality product is delivered every time. 

For more information visit www.fgwilson.com
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Finning opens £8 
million National 
Distribution Centre
Finning has opened an £8 million purpose-built  
National Distribution Centre in Cannock to support  
its continued customer growth with aftersales service 
and maintenance.

The state-of-the-art warehouse facility houses all of the dealership’s 
engines along with 60,000 different product lines, all of which are 
available for next day delivery. In addition, the company has worked 
with its transport and logistics provider to replace eight of the existing 
trailers with new higher spec vehicles. 

Finning UK and Ireland Managing Director Neil Dickinson said: “With 
over 800 service engineers in the field, it is vital that we have the best 
logistics in place to help them support our customers. Rapid growth over 
the last few years means that we had almost reached capacity with our 
existing warehouse facilities. When you consider our ambitious growth 
plans over the next few years, it became very clear that we needed to 
invest in our logistics in order to maintain and further improve the levels 
of service that our customers have come to expect from us.”

Finning UK and Ireland will be the first Caterpillar dealer in Europe to 
use ‘Smart Sourcing’ technology, which allows delivery of parts on time 
and in full to the customer’s specific requirements. 

Parts Operations Manager for Finning UK and Ireland Steve Smith 
added: “The opening of this new Distribution Centre follows five 
months of hard work by my team and CEVA Logistics, who will be 
managing the facility on our behalf. The transfer of approximately two 
million parts items from numerous storage locations into one central 
facility was achieved whilst, of course, retaining the level of service that 
our customers expect during the transition. This significant investment 
not only meets the needs of today but also factors in plenty of capacity 
for our future growth plans.”

While reducing the number of storage sites will deliver savings on 
energy usage and transport movements, the design of the new facility 
also incorporates energy-saving lighting, a biodiversity area at the rear 
of the site, and the company’s first ever electric car charging points. To 
ensure business continuity in the event of a fire, the centre has a fire 
protection system that features 9.5 km of pipework and more than 
3,000 sprinkler heads covering each level of racking. 

For further information visit  
www.finning.co.uk or www.finningnews.com
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Cummins Power Generation Introduces 
the Next Generation of High-horsepower 
Generator Sets
Rated at up to 3.5 MW, Cummins new high-horsepower QSK95 Series 
generator sets provide enhanced reliability, lower fuel costs and a 
reduced installation footprint.

The QSK95 generator sets are Cummins Power Generation’s most powerful diesel 
generator sets to date, offering up to 3.5 MW 60 Hz and 3.75 MVA 50 Hz. They are 
engineered with the highest kilowatt per square foot ratio in their class, resulting in  
a smaller footprint that achieves a 20 percent improvement in power density. 

The durable and robust QSK95 Series generator sets are ideally suited for mining, 
oil and gas, or any project where harsh conditions, challenging environments and the 
demand for reliable, continuous remote power exist. Best-in class fuel economies from 
an innovative fuel injection system, fewer maintenance requirements, longer service 
intervals and 25,000 hours to major overhaul make these generator sets ideal for  
prime power applications. 

The QSK95 Series generator sets are also engineered to deliver reliable, mission critical 
power protection without interruption – an uptime requirement shared by data centres, 
hospitals, water and wastewater treatment plants, and utilities. The generator sets 
accept 100 percent of rated load in a single step, and are ready to accept facility load 
in less than 10 seconds. With a smaller footprint, the QSK95 Series requires less space 
to install, and, in multiple-generator set applications, fewer generators are required to 
achieve the necessary power output – all which result in substantial cost savings.

For more information visit www.cumminspowerofmore.com



Out and about with 
Paul Blything 
Our Director General rounds up some of the highlights from his recent visits 
to AMPS members. 

An irresistible sign
It’s often said that wherever you holiday in Spain you will find a ‘real 
English pub’. Imagine this scene: you’re happily driving around the Spanish 
lanes enjoying the countryside with your wife, who is blissfully unaware 
that you are staring at something in the distance. The closer you get, 
the more you feel you just have to stop and look at this particular sign. 
And no, it’s not a real English pub sign – it’s the AMPS logo, displayed by 
electrical contractor Isodoro Miras.

Business Development Manager Keith Nicholson is such a ‘trainspotter’ 
that he couldn’t help investigating, and finding two generating sets at 
nearby Himonisa and Inmersol, before returning to his car and holiday.  
He did at least resist the temptation to knock on the door and do a 
quick presentation. That’s just as well because Mrs Nicholson would 
have killed him for even thinking of doing work, even if it was for the 
Association.

The moral of the story is: you can take the man out of England but you 
can’t take AMPS out of the man!

www.plxpipe.com

AMPS warmly welcomed

In September I was doing my usual ‘meet and greet the member’ visits 
and Scotland was the destination. It was during the independence debate, 
so you can imagine that things were pretty hectic. I made my base in 
Dumbarton and began my schedule of ‘non-appointment’ visits. 

One member on my list was Dieselec Thistle Generators, the country’s 
largest specialist generator company, whose head office is in Milngavie, 
Glasgow. Here it has warehouse space for over £500,000 worth of FG 
Wilson generators, as well as workshops, a parts distribution department 
and load testing facilities. The business also has premises in London 
and the South East, along with a national network of multi-disciplined 
generator engineers. It offers the whole FG Wilson diesel generator  
set range, from 6 to 2,500 kVA, backed by comprehensive support  
and solutions.

Something that really surprises me when I go unannounced with 
my AMPS hat on is that the reception from members can be totally 
unpredictable. My visit to Milngavie, at 9.30am on a fairly wet day, started 
with me pushing the intercom button on the secure office entrance and 
the receptionist responding by asking who I wanted to see and what time 

the appointment was. After explaining that I didn’t have an appointment 
she politely advised that unfortunately I would have to make one prior  
to visiting.

It was at this point that I introduced myself and within seconds the 
buzzer sounded and I gained access to the reception area on the first 
floor. The receptionist then escorted me into a small conference room 
and proceeded to serve me with coffee and biscuits whilst she embarked 
on finding one of the directors to see me.

I could see that the office was extremely busy, with phones ringing 
and people rushing about, and then five minutes later Brian Muirie the 
Sales Director collected me and took me to his office. We had a good 
chat about the industry and then went on a guided tour of the factory, 
culminating in viewing their new test facility which is very impressive.  
I said my goodbyes with a good feeling that I am sure will explain why  
so many clients like doing business with this company.

www.dieselecthistle.co.uk
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Tea in Torbay
Prior to becoming Director General at AMPS, Addicott Electrics used to 
be one of my regular clients. The company specialises in manufacturing, 
installing and maintaining generator sets, although it is also well known 
for its control panels. Its robust generators are tailor-made to meet each 
customer’s requirements and to suit the application perfectly. They can 
be supplied as part of a ‘turnkey’ package that includes equipment supply, 
mechanical and electrical installation, commissioning and testing.

Addicott Electrics has its base 
on the beautiful ‘Torbay Riviera’. 
I used to go there four times 
a year to conduct excellent 
business and at the same time 
enjoy a lunchtime meal and 
drink with James Addicott and 
Richard Codd. That, I might add, 
was in the good old days before 
all the depressions and austerity 
measures. Now it’s just a cup of 
coffee and rich tea biscuit!

addicott-electrics.co.uk

We always get our man
Just like the Mounties, at AMPS we 
always get our man. In the case of GBE 
UK the story starts in the 70s and 80s 
with my passion for Formula One stock 
car racing. The world champion at that 
time was a driver named Stuart Smith, 
from Rochdale in Lancashire, who 
enjoyed a Schumacher-like following  
and success, and who went on to 
become a legend in stock car folklore.

During the early years, one of Stuart’s 
main mechanics was a young kid who 
was something of a genius when it came 
to stock car designs and power. He later 
became a driver himself, and we raced 
against each other a few times, but 

in amongst 500 other registered drivers there was no real connection 
between us.

Fast-forwarding to 2011, I was involved in a couple of large contracts 
overseas with Advanced of Pontefract (another AMPS member).  
The customer required special step-up transformers and it had been 
recommended that I talk to GBE of Leeds, which manufactures cast resin, 
dry type and oil filled transformers for a wide variety of applications. With 
25 years of technical experience in the field, the GBE team can find solutions 
to meet every requirement and will create special units where necessary. 

The appointment was made, the 
MD of GBE UK duly arrived 
and we met in the Advanced 
boardroom, making small talk 
until the other participants 
had gathered. Only then did 
Anthony Flanagan tell me he 
remembered me from his stock 
car days. After the meeting we 
spent two hours discussing old 
times and I was impressed to 
learn that he was not only the 
MD of GBE UK but also the 
Drivers’ Chairman for all Formula One stock cars in the UK.

I met him on quite a few occasions afterwards but never quite persuaded 
him to join AMPS, so I decided drastic action was needed. The venue was 
the World Final for F1 stock cars, held at Coventry Stadium in September, 
to which I had been invited as a VIP guest. The finalists, from all over the 
world, were lining up their cars for a parade in front of a packed audience, 
and Anthony in his role was checking that they had no problems.

I managed to get myself escorted onto the centre circle of the race track 
by the meeting’s co-ordinator, and imagine Anthony’s surprise when I 
tapped him on the shoulder and asked him to join AMPS! Needless to  
say he agreed. As you can see from the photographs, it was a great event.

www.gbe-uk.com

Sound solutions
One of the advantages of having been 
in the industry so long, and having the 
backing of the AMPS banner, is that I don’t 
really need an appointment to call in on a 

company, enjoy a coffee, chat about the power industry and put it to rights.

I recently popped in to see an old friend, Andy Lovett, who most of the 
industry will know as the Acoustic Guru. I met the management team of 
Technical Acoustic Solutions Ltd and enjoyed a full factory tour of the 
TAS complex. 

TAS designs and 
manufactures bespoke 
acoustic housings and 
ventilation systems for 
many different types of 
industrial plant, from 
diesel and gas powered 
generators to pumps, 
compressors and hydraulic 
power packs. It also 
provides weatherproof 
and acoustically treated 
canopies, ISO type 
containers and housings 
of all sizes, to suit both rotary and static UPS systems, as well as offering 
plant room attenuation and ventilation systems.

From its East Midlands base, TAS can readily meet the needs of customers 
in the UK, Europe and worldwide. Its solutions are tailored to meet site-
specific requirements and its experienced staff are happy to visit project 
sites at any time from the initial design studies to the installation and 
commissioning phases to ensure the perfect result. TAS is able to supply 
systems suited to the environmental conditions of all world regions, 
with whatever level of protection is required, and to install customer 
equipment within housings where necessary.

Hopefully in the very near future this company will become an official 
member of AMPS.

www.technicalacoustics.co.uk
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From left to right: Philip Corbett, Operations 
Manager; Paul Blything; Satpal Bisal, Managing 
Director; Andy Lovett, Consultant

Paul Blything with Sophie Clark 
Coventry Stadium Events 
Manager

Paul Blything with Anthony Flanagan F1 
Brisca StockCar Drivers Chairman and 
MD of GBE UK

Paul Blything with Richard Codd  
(Sales Director)

ADDICOTT ELECTRICS LTD




